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“Get the promotion.” “Elevate your 
credibility.” “Get the client.” “Get the job.” “Gain the  

know-how.” 
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LinkedIn
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Get on calendar 
with networking 
and professional 

development events. 
Help them build the 

skills so they shine to 
their boss. 

Cutting-edge 
admarcomm 
professional 

development events

Small-group events 
focused on honing 
the business side.

Meeting the right 
people

Learning trade 
secrets 

Basic admarcomm  
how-tos

Make connections 
to fill their needs
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You’ll lose them if 
your events feel 

like a sales pitch to 
them. 

Fiercely competitive 
with one another

Limited resources

Not typically joiners

Need events to be 
free/low cost

Include food

Doesn’t speak 
“advertising” 
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